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~ £egal Professional of the rear
Chrissie Lightfoot is a prominent international
legal figure, non-practicing solicitor, and the
chief executive officer of EntrepreneurLawyer,
a global consulting business that specializes in
relationship sales. Chrissie's passion, forte, and
expertise encompasses new business devel-
opment, personal branding, social networking
and media, and continually developing innova-
tions in sales and marketing. She is the creator
of the pioneering sales process called the ROAR
Model (Reach Out And Relate) and The ROAR
Experience Social Media Program. Chrissie was
the first trainee solicitor in the UK and globally
to devise a personal brand, Chrissie Lightfoot,

"'--,. The Entrepreneur Lawyer, which achieved im-
pressive sales and marketing results. Chrissie
also has over twenty years of business experi-
ence which includes founding and managing
her own companies in the new media, leisure,
management consulting, and legal industries.
She has also served as a business consultant
and sales and marketing advisor and helped
numerous international organizations achieve
success. In addition, she is a regular interna-
tional keynote speaker, legal commentator,
and writer. She"has' been periodically quoted in
The London Times, and the newspaper recent-
ly reported Chrissie as one of the Top Ten Best
Legal Tweeters. She is also a columnist for The
Global Legal Post, a blogger for the Law Society
Gazette's In Business blog, a regular contributor
to the Law Society Gazette's management sec-
tion and Entrepreneur Country, and the author
of the ground-breaking best-seller, The Naked
Lawyer: How to Market, Brand and Sell YOU! The
Naked Lawyer is recommended and mentioned
in Professor Richard Susskind's recent book, To-
morrow's Lawyers, along with only a handful of
select books as the go to literature on the fu-
ture of legal services. As a serial entrepreneur
pioneering in the legal sales field, Chrissie re-

m mains interested, active, and dedicated to the
~ positive future of legal services for the benefit of consumers, customers, clients, and providers. Her involvement in legal
~ innovation has included the LawWithoutWalls project and initiative at Miami University School of Law, the Law Firm Mar-
~ keting course at Fordham University School of Law, and the LNTV Core Program in branding, social media, and networking.
~ Additionally, Chrissie is a national award and prize winning researcher, a women's enterprise ambassador, and a mentor

on behalf ofThe Prince's Trust Million Makers Corporate Challenge. Chrissie attributes her achievements to dedication to
~ a cause, perseverance, and hard work, qualities equally evident in her level of academic attainment. She obtained a first
o class honors degree in leisure and business, a master's degree in law from Sheffield Law School, and completed The Le-
~ gal Practice Course (LPC) at Nottingham Law School. In addition to this impressive resume, Chrissie maintains an active

philanthropic profile within the community and donates generously to several non-profit organizations. In her spare time,
she enjoys road cycling (Mark Cavendish style), running, boxercise, travel, reading, and the company offriends and family.



entrepreneur
LA~YERS OF TO ORROW, TODAY.

EntrepreneurLawyer helps entrepreneurs:

Voice the changes they want to see in the legal world -
to improve the 'fit' and quality of legal advice and
service provision

Get more clients, sales, referrals, income, value, growth
and success

Reach Out And Relate
EntrepreneurLawyer provides a winning
range of products and services to help
lawyers accurately assesstheir skill sets and
develop and implement client orientated
sales strategies, plans, behaviours
and actions uniquely tailored to each
lawyer's / attorney's unique points of dif-
ference in the marketplace. Products and
services include:

Interim Sales& Innovation
The Naked Lawyer eBook
Seminars & events
In-house training
Mentoring
Articles
Ask a question
Blog


